Fair Trades – What can I do for you?

As a Seller:
Area competition – facts not rumors and gossip – who is trying to sell and who has to sell
Brokers Price Opinion – who DID sell and who failed to sell
Estimate of net
Questions you should ask a)yourself, b)buyers, c)agents

My exclusive “Easy Exit” agreement

Advice on timing – when should you start and how long will it take

Marketing and Advertising ideas that work – including Internet marketing and my all time Top Two Targets
Tips on staging – from ‘curb appeal’ to interior lighting
Tips on repairs.  Never spend a nickel unless you get back a dime.

Access to my companies “Connections” program of pre-screened and approved vendors and trades people.

Tips on showing (now that you’ve gotten them into the home)

Methods of buyer financing and how they affect you as a seller

Simply Sold checklist

A thorough review of all the forms, Disclosures and, time frames required by the State to insure a complete and binding agreement

Reasons home didn’t sell

Interviewing Brokers - Comparison Flow Chart

